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AGENDA

Definition of a First Time Home Buyer

Programs we will be Covering

Program Comparisons

AUS Requirements

Benefits of the Programs

AMI Requirements

Homeownership Education Requirements and Options
VLIP Program — COMING SOON!
How to become an approved broker
Q&A
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Definition of a
First Time Home Buyer

v Purchasing the Mortgaged
Premises

v Will Reside in the Home as a
Primary Residence

v' Had no ownership interest (sole or
joint) in a residential property during
the three-year period preceding the
purchase date

For Mortgage Professional Use Only
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Programs

Fannie Mae HomeReady

Freddie Mac

Single-Family




Program Comparison
Similarities

* Purchase and No Cash Out Transactions
Permitted

* 97% Loan to Value for Purchase of 1-unit
Primary Residence

e 105% TLTV when Secondary Financing is
an Affordable Second

* Mortgage Insurance is Cancelable (unlike
government-insured loans)

* No Minimum Borrower Contribution on
1-unit properties

different different
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Program Differences

Borrower Requirements Not required to be a First Time Home Buyer (FTHB) At least one borrower
must be a FTHB

Occupancy Requirements  Allows for non-occupant co-borrowers All borrowers must occupy
the property as their
primary residence

Income Limits 80% of Area Median Income (AMI) No income limits

Property Types 1-unit principal residence,  1-4 units, condos, co-ops 1-unit properties, including
including eligible condos, co- and planned-unit condominiums and units in
ops, PUDs, and developments; Planned Unit Developments
manufactured housing manufactured homes are are eligible.
2- to 4-unit principal eligible with certain Manufactured Homes not
residence (no condos, co-  restrictions. permitted.
ops, or

manufactured housing)
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AUS Requirements

We do not manually underwrite Fannie or Freddie programs;
therefore, all loans must receive an AUS Accepit.

DTI and Reserve Requirements, if applicable are determined by
the Automated Underwriting System (AUS).

Freddie Fannie Mae’

We make home possible®
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Benefits

* 3% down payment with Affordable Community Second
opportunities

* Flexible source of funds with no minimum contribution
from the borrower’s own funds

e Cancellable mortgage insurance, and Reduced Ml
coverage requirement for LTVs over 90%

7 b B
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Sample borrower payment scenario:
FHA, HomeReady, and Fannie Mae standard

FHA mortgage HomeReady Mortgage Fannie Mae standard

30-year fixed-rate scenario

purchasepicerSasok "L oene oy
Base loan amount $241,250 $242,500 $242,500
Upfront MIP rate (%) 1.75% 0% 0%
Upfront MIP cost ($) 54,222 1] S0
Total loan amount $245,472 $242,500 §242,500
Down payment 58,750 $7,500 57,500
Monthly MI rate (%) 0.85% 0.77% 0.96%
Monthly MI ($) $171 $156 $194
:L”nctirﬂil‘g;‘;‘:zztt $1,485 $1,533 $1,573
Monthly payment $1,656 $1,689 $1,767

After approximately 5 years ... with an annual home appreciation rate of 3%**

Sl_{l kk R * kK
Monthly MI premium Cannot be canceled 30 30
Total monthly payment $1,656 $1,533 $1,573

* The borrower must be a first-time homebuyer to be eligible for a 97% LTV Fannie Mae standard loan; for non-first-time
homebuyers, the maximum LTV is 95%.

“*Assuming 3% annual home appreciation, the loan would reach an LTV ratio below 80% after approximately 61 months.

“**Assuming non-lender paid ML

Source: Why Choose HomeReady Flyer
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https://singlefamily.fanniemae.com/media/8266/display
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Homeownership Education
Requirement

Housing counseling, also known as advising, is best suited for borrowers facing complex challenges —
WHO those who need one-on-one assistance to develop a deep understanding of their housing needs,
household budget, and how to resolve potential issues.

Counseling is described as customized assistance that addresses a buyer’s unique financial
WHAT circumstances and housing issues. Counseling also includes an education component that may be
delivered one-on-one or via classroom or self-guided online programs.

Counseling should occur as early as possible and before a buyer selects a home. Required
WHEN components must be completed before a buyer enters into a contract to purchase a home.

The assistance must meet HUD standards and cover the content detailed on the Certificate of
HOW Completion of Housing Counseling, which must be signed by the buyer and the HUD counselor.

By signing the form, the HUD counselor certifies that the assistance provided meets HUD standards

and our requirements.

Helps borrowers gain essential knowledge to prepare for sustainable homeownership and fulfills the
BENEFITS HomeReady homeownership education requirement.

Source: How to Fulfill Education Requirement by Fannie Mae
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https://singlefamily.fanniemae.com/media/17616/display?_gl=1*1rzyrh7*_ga*MTEwOTk5MjEzMS4xNzEzMTk5ODg3*_ga_ER3X09MG6C*MTcxNTAyMTk1Ni4xLjEuMTcxNTAyMjcxMC4wLjAuMA..

Homeownership Education
Options

FANNIE MAE

- ®
HomeView

Welcome to your go-to resource for e
step of your homeownership journe
matter your goals or background, \
here to help.

You've completed 3 % of the course

Start certificate course »

Introduction

Course Information v

* Fannie Mae HomeView

* Freddie Mac CreditSmart

 Nationally HUD-Approved Housing
Counseling Agencies

Message from Freddie Mac v

Welcome v

Course Goals

NATIONALLY HUD-APPROVED HOUSING COUNSELING AGENCIES

| Below is a list of nationally approved agencies who can assist you if you are unable to locate an agency near you. You can visit their
websites for additional information and contact them for assistance with your housing goals or concerns. F
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https://www.fanniemae.com/education
https://www.hud.gov/program_offices/housing/nationally_hud_approved_housing_counseling_agenciesdirectory
https://www.fanniemae.com/education
https://creditsmart.freddiemac.com/paths/homebuyer-u/?_gl=1*1lcq419*_gcl_au*NjY3ODE2MDQ1LjE3MTUwMjIzNTg.*_ga*MTc2MzczMTIzOC4xNzE1MDIyMzU4*_ga_W1VD6NP75S*MTcxNTk3MzIzOS42LjEuMTcxNTk3MzQ0Ny4yMC4wLjA.
https://www.hud.gov/program_offices/housing/nationally_hud_approved_housing_counseling_agenciesdirectory
https://www.hud.gov/program_offices/housing/nationally_hud_approved_housing_counseling_agenciesdirectory

Coming Soon!
VLIP Program

New $2,500 in Down Payment Assistance

$ A $2,500 very-low-income purchase (VLIP) borrower credit that can be used for down payment
or closing costs, including mortgage insurance premiums will be COMING SOON!

A\ This is part of an initiative by Fannie Mae and Freddie Mac to address some of the barriers to
entry for very low-income purchase borrowers.

_=, To qualify as a VLIP borrower, they must have qualifying income of less than or equal to 50% of
Ce] the applicable area median income (AMI) versus 80%.
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Resources

e Fact Sheet * Fact Sheet * Fact Sheet
* Flyer * Flyer * FAQs
e Product Matrix * FAQs * Flyer
* FAQs e Full Guidelines
e Borrower Checklist  Eligible and Ineligible
* Conversation Starters * Home Possible Income &
e AMI Lookup Tool Property Eligibility Tool
* How to Fulfill Education ¢ Freddie Mac Credit Smart
Requirement — Certificate Course
* Fannie Mae HomeView
- Certificate Course Additional Training

 |ncome Eligibility Tutorial

Additional Training
e HomeReady Overview
for Loan Officers
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https://singlefamily.fanniemae.com/media/16486/display
https://singlefamily.fanniemae.com/media/8266/display
https://singlefamily.fanniemae.com/media/8341/display
https://singlefamily.fanniemae.com/media/8316/display
https://fm.fanniemae.com/media/641/display
https://fm.fanniemae.com/media/6001/display
https://ami-lookup-tool.fanniemae.com/amilookuptool/?token=03AFcWeA6I4jz_gtlOJ01vx1bpCnineAteiM_-s5mf7lQt0tTKdf9xbBnsqPhI_8wpA3FqjPoUjmhaI2LyJ5waiTDGYSmmt2k3bCabm33wgC-73_kbVkUI2OmNndKEh6mSvhNsIuSIoSRyF-EBuugeBQWEwKHhne3VDWaURMf8kMrg-iqQFrmTGYSg0YFmhvoHRVVPzyImKmg0KuMz4JTm99cefV6GCtzBBRf89plvJTuq8UxApCa2m1aC8SHlk5X77NK4APvMjQC0EOy0Z8BI6TNdNDcgLmmXmVK9_TaLBS4t7IZuiLaz99Klxl8OWQXYtqEwry6huwWNPSJ6WW0WtrPLWixABjxkUSReQyCSWOTHiOH7TAHqQ86ZXC8aqm-klAhg9EE5JnPud59fzwItdGJmajrm6WiQD-vvUIV0JsG2w0PnIcQYyM_d5X0d3ZWuSZ97QJ8Z-9mryHcmzdSrkEDUFV4dwIYwVWM4l7YO9_PK-fvEdydWzkRZmXpuwKWDn5jfkAVysabHXKLFinZbFpeT18Wlq_ESbCOqDJEaXMZ9jGSXvP9uhzz2CrCV_nNWt6MzyuR2farde1GZidomxZgSOxjtkV-dI7UZqZz79QHUag4OKp7wCGKKcPFD3cfJ5wcAuFjG3KnS5zRe9NMKj54R3CbECYmoWNxvSTTa1Aw0YlDa3CyGrZEP7ArW1WYMthB5ZdIsXuHl0_eWTCHQUY5dW1kfiqupHs0NsXj0u_Xtlqoo8OqLc58PwqoycSbYVss2hOepeAN2VkMPZIZHCRB8mNwwbVRSgix53mixquue7Zp4PCUpnuC79oGIVDvvKXIVEltNsi-ZvALteTWi0LL2X6cLPAsdW8LxbzoqjWcuCHkEZy4J0oqyA5IJAo9FhTLutr0TVfhuGQxYDr_snpnHarhV9Gl4z0NwfvcrXpU1uyaGHFL2Wqz_ibqwODqYA7JA2KyuxuGZFuHCfXtFaG6nb1BiMxzgPNOM-46rOzZ0RElFY4_DFuzNRn-nG1zelyWvF_gGi-BZnw8uwMX2CTAiwjlAOJi-aHZz5J3fGcJ2Dyh16sSeF-fyIXgIxzByrQDYDJtbahOB67BAE0T5-GD_8B_9OPSHcZweO65Zx1NvkILLKiMI1LLzECeNZiHv8YCQR59D1egajzANMyj475_iDxZVB0C1YDxmTuGk3QTxsrNcx1u-6DceaztzS0YEYuFJLR4JigevPo4BU7PiM1CKYvVcRVQo6U07S1TKynkS9BDx3s_NIp8z3TfD8GrPDWN2fmCPxqYbYzu1TnwnrOupSHtAf0hE4aw_d6GdWlAMjnpUpD9lGpieL11aONmdTswmT2iPZpk1V1gvJnm-JwHQvtl_FP4GSuteDddvqPAdfEZYF2HHM0E2y5V5qicGbj9Rik1M0FDsUsTvYbAI9gXXOv4c-WsNN6kT8Lx_KUEQRWQ0jZZvTy1C3lsge3dBr54Hb3Dk5fugk0t2STfBvE53SOwTh4PGY1ZHAwA_EzRRbTe7CWGyN7447Xj2xuPlYLeA_PMec7eaeI-q7u5xZuKIa4zhBOvOCSZjA6R8ywSaJ8U6M48qqPM1EWeBHhcrp5oleBq0MCG3HvzlxQFS1Q0FO1btHo86zgb6J5KJIQ2WycWD9ezQDyB82EJG--S3IYlPXiz3lMHQ75qnRzVNVTz6_IIzhHFId1ahVjYbaOZDMjJEJsKEWpg
https://singlefamily.fanniemae.com/media/17616/display?_gl=1*1rzyrh7*_ga*MTEwOTk5MjEzMS4xNzEzMTk5ODg3*_ga_ER3X09MG6C*MTcxNTAyMTk1Ni4xLjEuMTcxNTAyMjcxMC4wLjAuMA..
https://singlefamily.fanniemae.com/media/17616/display?_gl=1*1rzyrh7*_ga*MTEwOTk5MjEzMS4xNzEzMTk5ODg3*_ga_ER3X09MG6C*MTcxNTAyMTk1Ni4xLjEuMTcxNTAyMjcxMC4wLjAuMA..
https://www.fanniemae.com/education?_gl=1*b9bb99*_ga*MTEwOTk5MjEzMS4xNzEzMTk5ODg3*_ga_ER3X09MG6C*MTcxNTAyMTk1Ni4xLjEuMTcxNTAyMjcyNi4wLjAuMA..
https://www.fanniemae.com/education?_gl=1*b9bb99*_ga*MTEwOTk5MjEzMS4xNzEzMTk5ODg3*_ga_ER3X09MG6C*MTcxNTAyMTk1Ni4xLjEuMTcxNTAyMjcyNi4wLjAuMA..
https://fanniemaecourses.s3.amazonaws.com/HomeReady%20Overview%20for%20Loan%20Officers/story.html
https://fanniemaecourses.s3.amazonaws.com/HomeReady%20Overview%20for%20Loan%20Officers/story.html
https://sf.freddiemac.com/docs/pdf/fact-sheet/home_possible_factsheet.pdf
https://sf.freddiemac.com/docs/pdf/fact-sheet/sf-fm-homepossible-mortgage.pdf
https://sf.freddiemac.com/faqs/home-possible-mortgages-faq
https://guide.freddiemac.com/app/guide/chapter/4501
https://guide.freddiemac.com/app/guide/section/4501.3?_gl=1*157kqkl*_gcl_au*NjY3ODE2MDQ1LjE3MTUwMjIzNTg.*_ga*MTc2MzczMTIzOC4xNzE1MDIyMzU4*_ga_W1VD6NP75S*MTcxNTAyMjM1OC4xLjEuMTcxNTAyMjg5NS4xNC4wLjA.
https://sf.freddiemac.com/working-with-us/affordable-lending/home-possible-eligibility-map
https://sf.freddiemac.com/working-with-us/affordable-lending/home-possible-eligibility-map
https://creditsmart.freddiemac.com/paths/homebuyer-u/?msclkid=a73cfcf44c1b1573014e9aba5d2b9027&utm_source=bing&utm_medium=cpc&utm_campaign=CreditSmart%20-%20Brand&utm_term=Homebuyer%20Education&utm_content=HomeBuyer%20U
https://creditsmart.freddiemac.com/paths/homebuyer-u/?msclkid=a73cfcf44c1b1573014e9aba5d2b9027&utm_source=bing&utm_medium=cpc&utm_campaign=CreditSmart%20-%20Brand&utm_term=Homebuyer%20Education&utm_content=HomeBuyer%20U
https://learn.sf.freddiemac.com/tutorials/general/home-possible-income-eligibility/story.html?_gl=1*7y44ug*_gcl_au*NjY3ODE2MDQ1LjE3MTUwMjIzNTg.*_ga*MTc2MzczMTIzOC4xNzE1MDIyMzU4*_ga_W1VD6NP75S*MTcxNTAyMjM1OC4xLjEuMTcxNTAyMjUxMy42MC4wLjA.
https://sf.freddiemac.com/docs/pdf/fact-sheets/homeone.pdf
https://sf.freddiemac.com/faqs/homeone-mortgage-faq
https://sf.freddiemac.com/docs/pdf/fact-sheet/homeone-flyer-sept-21.pdf

How to Become an Approved Broker?

Our Website: myndm.com

“ NATIONS DIRECT

GGGGGGGG

Your Better, Smarter
Wholesale Partner.

Become an Approved Broker


https://myndm.com/

How to Become an Approved Broker?

Our Website: myndm.com

Get Approved

_________________________________________________________________________________________________________________

STEP 01

Please complete these two forms, so we can create your logins.

Once this is completed, you will be able to start submitting.

_________________________________________________________________________________________________________________

If your company wishes tq

Send Forms once complete to:

complete our application b

Broker Package

ApprovalDesk@myndm.com

tner, we welcome you to

Y C[ICEIﬂg on the button below. Thank you for consﬂermg

Branch Addition Form Express DSCR Addendum Annual Recertification
Agreement

Nations Direct Mortgage.



https://myndm.com/
mailto:ApprovalDesk@myndm.com
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